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CLIENT: Womble Carlyle Sandridge & Rice, LLP 

LOCATION: Charter Square; Downtown Raleigh, NC 

REAL ESTATE TYPE: Relocation 

SERVICES PROVIDED: Tenant Representation 

SQUARE FOOTAGE: 43,885 SF 

 

OVERVIEW: 

Womble Carlyle had been in its Downtown Raleigh location for over 20 years in 2013.  We began the   

process to evaluate a lease extension in the current location 2 ½ years prior to the lease expiration along 

with other potential alternatives given their size and available options which were few in the Downtown 

Central Business District.  Our job as the firm’s real estate team was to research alternatives that the firm’s 

internal committee outlined as significant for their new Raleigh office which included a location that would 

enhance the firm’s presence, desired amenities, opportunity to create more contiguous interaction and    

outside awareness and greater firm efficiency and flexibility in their work environment through the use of 

technology and the need to “right size” given this trend in sound law firm management. 
 

“Womble Carlyle has been a vibrant part of the   Raleigh 

business community for more than three decades.         

Several years back, we realized we needed office space that 

would allow us to better respond to industry changes and 

trends. We chose Rich Commercial Realty and Washington 

Realty Group to represent us in addressing this challenge, 

and the result Michelle and her team helped us achieve—

the anchor tenant space in the state-of-the-art Charter 

Square building—was everything we could have hoped for 

and more,” said Johnny Loper, Managing Partner of 

Womble Carlyle’s Raleigh office. “The term ‘mission critical’ 

gets overused, but it is no  exaggeration to say the Charter 

Square project is vital to Womble Carlyle’s operations in 

Raleigh.  Thanks to the great work of Michelle and her 

team, Womble Carlyle is well-positioned to remain a market 
leader for decades to come. We really appreciate Michelle’s 

outstanding work.” 

 

Johnny Loper, Managing Partner 

Christine Peterson, Director of Office Administration 



RESULTS: 

The client made the decision to relocate after a review of 6 potential new projects were reviewed and 

toured.  Serious consideration was given to 3 new developments that were in design all of which desired a 

pre-lease commitment and lead time for new construction.  Additionally, the current landlord was willing to 

take back space prior to their lease expiration and re-configure the space to create greater efficiency and 

generate more natural light opportunities. After months of negotiations and rounds of proposals and counter 

offers the decision was made to remain in the CBD taking the top two floors of Charter Square.  This      

relocation would provide marquee signage on the building visible from the McDowell/Dawson corridor into 

downtown a much more efficient design that would lower occupancy cost as well as being more convenient 

to the myriad new restaurants, financial institutions, hotels and convention center activity on Fayetteville 

Street, main street in Raleigh’s CBD.    

 

VALUE ADDED: 

The value added included several areas that impacted the final decision.  First and foremost the collective 

team assembled by Managing Partner,Johnny Loper, and Director of Office Administration, Christine         
Peterson, provided input and guidance from the firm’s real estate committee which provided clarity that 

would drive the decision for the most desirable future Raleigh office for the firm. In addition the firm’s key 

facility and administrative staff and its legal team were extremely valuable throughout the process offering 

guidance on key significant negotiation points that ultimately created a document that will serve the firm for 

decades. Our knowledge of future projects that would be prominent enough for the firm’s consideration in 

addition to the experience and expertise of the developers who could deliver on time and on budget were 

critical in this process.  The leverage of three new projects all of which desired a long term anchor tenant, 

created a    competition that enabled the firm to have assurances in the delivery date and key milestones to 

accomplish the relocation within the time frame required. Economics played a significant role in the value 

added.  A more efficiently designed building and larger floor plates coupled with below market rent and    

escalations were dramatic in occupancy cost reductions, making the Raleigh office one of the most efficient of 

their 14 nationwide locations.  Another key factor that impacted the firm’s relocation was the initial tenant 

improvement allowance plus a refurbishment allowance that were nearly 50% above market.  The landlord 

also    provided additional base building contributions in the form of an interconnecting stairwell as well as 

restroom and fire safety modifications.   Additional incentives included additional months of up-fit time that 

the tenant required after the shell base building was completed, rent abatement, reserved parking, marquee   

signage and options to create maximum flexibility and future cost controls.  Ultimately the firm signed a 15 

year lease with a value of over $21 million.   
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